The Lost Opportunity: A Story of Guidance, Youth, and Timeless Wisdom
Part 1: The Gentleman's Advice

It was the early 1990s—a time when India’s economy was slowly opening, and the promise of the
future glimmered faintly in the haze of new industries. You were 20, full of energy and ambition,

running a business in computer hardware, software, and consumables. Your days were busy with
sales, inventory, and the excitement of building something from scratch.

Among your regular customers was a quiet and humble man—a gentleman who would visit your
shop once a month. He worked in the stock market, either as a sub-broker or connected to a
brokerage house, though his position was never fully clear. Each time he came in to buy
consumables, he offered you more than just business—he offered you advice.

Over tea and a cigarette, he would speak softly but confidently:

“Sir, invest X1 lakh in Infosys and X1 lakh in Wipro. Don’t touch your capital, just your savings. Do it
now while you are young. Hold it until you are 40. You will see what this investment can do for your
future.”

Every month, he repeated the same advice with unwavering patience. He never pushed, never
demanded. Instead, he asked for nothing more than your consideration and, one day, your blessing.

“When you see profits from these investments, just bless me. | need nothing else.”

Each time, you respectfully nodded and replied, “Next month, sir.” But next month never came. Life
moved on, and his words, though sincere, were always met with polite postponement.

Part 2: The Silent Echo of Wisdom

One year passed. He visited for the last time, gave you the same gentle reminder, and left. After
that, he never returned. The gentleman’s presence faded from your life, but his words did not.

Years later, as you reflect on that time, you realize the magnitude of what he was offering—a chance
to participate in two of India’s greatest success stories: Infosys and Wipro. That X2 lakh investment,
had you made it, could have grown to over X200 crores today, a sum beyond imagination.

But it wasn’t the lost wealth that left a mark on you. It was the spirit of the man—the sincerity in his
voice, the humility in his demeanor, and the selflessness of his request. He didn’t ask for
commission, recognition, or personal gain. All he wanted was your success, and, in return, a simple
blessing.

Today, you remember him—not with regret or guilt, but with a deep sense of respect. His advice was
timeless, and his intention was pure. He was a guide, a mentor, and, unknowingly, a beacon of
wisdom.

Part 3: The Lesson for Young Traders and Investors

To the young traders and investors of today, this story carries a powerful lesson.



In the world of markets, opportunities often come quietly, disguised as simple advice from those
who have seen the road ahead. Sometimes, these moments are easy to dismiss—just another
conversation over tea, another suggestion that can wait until next month. But the truth is:

Opportunities in life and the stock market don’t wait. They appear, they invite, and then they move
on.

The gentleman who visited your shop was more than a customer; he was a messenger of wisdom:

1. Start early. Youth is your greatest asset. The earlier you invest, the more time you give your
money to grow. Compounding is a force that works wonders over decades, not months.

2. Be patient. He asked you to hold until you were 40 because he understood that wealth is
built over time, not overnight. In a world obsessed with quick gains, patience remains the most
underrated virtue.

3. Listen to wisdom. Often, the best advice comes from those who have nothing to gain from
you. Learn to recognize and value such voices, for they may guide you to opportunities that could
change your life.

4, Invest in quality. Infosys and Wipro were not just companies; they were pioneers of an
emerging industry. Identifying quality businesses with long-term potential is the key to sustainable
wealth.

Part 4: Your Role Today—Be the Advisor

The story doesn’t end with you remembering the gentleman. It continues with you becoming him.

. Can you offer someone the same advice he gave you?

. Can you guide a young trader or investor to see the value of long-term thinking?

. Can you become the voice of patience, wisdom, and selflessness in a world driven by short-
term gains?

Perhaps the greatest way to honor that gentleman is to pass on his legacy. Not every trader will
listen, just as you didn’t. But some will. And for those who do, your words may shape their future,
just as his words have shaped your reflection.

Part 5: The Final Blessing

Today, as you bless him in your thoughts, you also bless yourself. Not for the wealth that could have
been, but for the wisdom that remains. You are wiser now, and through your journey, you have
become the guide that others may need.

To the young investor reading this:

When someone offers you advice born of experience, listen. Not every opportunity will wait for
tomorrow. And when you find success, remember to bless those who guided you along the way.

In the end, it’s not just about wealth—it’s about the wisdom we share, the lives we touch, and the
legacy we leave behind.



The Gentleman’s Advice: A Lesson | Carry for Life

Back in 1992, | was 20 years old, running a small business dealing in computer hardware, software,
and consumables. Life was hectic, filled with the excitement and challenges of building a business
from the ground up. | was focused on my immediate goals—managing inventory, increasing sales,
and expanding my client base. The stock market? It was far from my mind. At that time, | didn’t
know how deeply it would shape my life in the years to come.

One of my regular customers was a humble and kind gentleman who worked in the stock market. |

never asked if he was a sub-broker or just connected to a brokerage house, but he clearly knew the
market well. Every month, he visited my shop to buy consumables, and every time, he gave me the
same advice, in a tone as calm and composed as if he were discussing the weather.

“Sir, you should invest X1 lakh in Infosys and X1 lakh in Wipro. Not from your business capital —just
from your savings. Trust me, hold these shares until you turn 40. You'll see the magic of
compounding.”

At first, | thought he was just being polite, offering casual advice as a friendly gesture. | nodded and
said, “Next month, sir.”

But he kept coming back—every month for nearly a year. He wasn’t pushy or demanding. He wasn’t
trying to sell me anything. In fact, he never stood to gain from my investments. All he wanted was
for me to seize the opportunity he saw so clearly.

“Sir, just invest and forget about it. And if you ever see a profit, all | ask is your blessing. That’s all |
need.”

The Missed Opportunity
Month after month, | deferred.
“Next month.”

“Let me think about it.”
“Maybe later.”

| was young, focused on my business, and didn’t truly understand the potential of those words. His
advice seemed simple, almost too simple. Why would a few shares in two companies change my
life?

Then, one day, he stopped coming. Maybe he got tired of my polite deferrals, or maybe he moved
on. | don’t know. But | never saw him again. And | never invested in Infosys or Wipro.

Years passed, and | began to understand what | had missed. Those X2 lakhs he urged me to invest
could have grown into X200 crores or more today. The companies he mentioned weren’t just
ordinary stocks—they were pioneers in India’s tech industry, companies that would shape the future
of the global IT landscape.

What | Learned



At first, | felt regret. Not for the money | missed, but for not recognizing the value of his advice. He
wasn’t just giving stock tips—he was offering me a vision of the future.

But over time, | realized something deeper. The real lesson wasn’t about Infosys or Wipro or even
the wealth | could have built. It was about the importance of listening, trusting wisdom, and acting
onit.

That gentleman wasn’t asking for anything in return except a blessing. He didn’t need me to succeed
for his own gain. He simply wanted to help me, to guide a young entrepreneur toward a future |
couldn’t yet see.

A Message to Young Investors

Looking back, | wonder if | can offer the same kind of advice to someone else. Can | be the voice that
guides a young investor to make a decision that could change their life?

If you’re young and reading this, let me share what | wish | had understood then:

1. Start early. Your youth is your biggest advantage. The sooner you invest, the more time your
money has to grow. Compounding is a quiet force, but over decades, it can create extraordinary
wealth.

2. Listen to wisdom. Sometimes, life sends you a guide—a mentor who offers advice without
expecting anything in return. Pay attention to these voices. They often see things you cannot.

3. Act. Opportunities don’t wait forever. It’s easy to say, “Next month,” but one day, there
won’t be a next month. Seize the chances you have while they’re still in front of you.

4, Be patient. The gentleman asked me to hold until | was 40. He knew that true wealth isn’t
built overnight. Patience, discipline, and a long-term vision are essential.

| Still Bless Him

| never knew his name, and | never got the chance to thank him. But | think about him often. Not
because of the missed wealth, but because of his kindness, his patience, and his selflessness.

Today, | bless him every time | remember his advice. Not with regret, but with gratitude for the
lesson he unknowingly gave me.

And now, | pass that lesson to you:

When someone with experience offers you wisdom, listen carefully. And when you find success,
remember to bless those who helped you along the way.

In the end, it’s not just about wealth—it’s about the wisdom we share, the lives we touch, and the
legacy we leave behind.
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